Introduction
A trend parallel to the growing importance of international production fragmentation has also been the growing share of emerging economies in international trade and foreign direct investment. Initially, these countries participated in international production fragmentation as a location for various parts of the global value chains of foreign companies. With time, however, many companies originating from these countries -including the BRIC (Brazil, Russia, India, China) and Central and Eastern European countriesstarted to internationalize (see Chittoor and Ray, 2007; Sirkin et al., 2008; Gammeltoft et al., 2010; Radlo and Sass, 2012, Radlo, 2012) . As a result of this phenomenon, one can observe a growing number of emerging multinationals originating from these countries. This phenomenon poses a new question about international production fragmentation in emerging multinationals, and a broader one about the role of production fragmentation at various stages of internationalization.
This question is all the more important now that international production fragmentation is fairly well described in the bases of a variety of general economic theories, including the transaction cost theory and theories of trade. It is also well described in the traditional theories of foreign direct investment and theories of transnational corporations. Most of them, however, refer to the experience of FDI and multinationals from developed countries. Unfortunately, international production fragmentation is still not well studied in the case of multinationals originating from emerging economies. Moreover, as mentioned before, how fragmentation evolves along with the consecutive stages of a company's internationalization has not been studied.
For these reasons, in this chapter we aim to investigate the importance of fragmentation at different stages in the internationalization of companies. In particular, we want to show the differences in production fragmentation between integrated network multinationals and emerging Polish multinationals that have fairly recently begun their international expansion. The study is based on six case studies of companies belonging to three sectors that were done in 2012.
In each sector, we analyze two multinationals: one integrated network multinational and one emerging multinational. Thus, the main contribution of this chapter relates to deepening the evolutionary theory of foreign direct investment and multinational corporations and developing an evolutionary approach to production fragmentation.
It should also be pointed out that in this chapter we intentionally omitted a broader review of the literature. However, the main theoretical background for the analysis carried out in this chapter includes evolutionary theories of FDI and firm internationalizationpresented in Chapter 2 (Johanson and Vahlne, 1977, 2009; Dunning and Lundan, 2008) . There are also important implications for the analysis and for the questions and hypotheses regarding the relationship between the evolution of foreign direct investment/firm internationalization and motives of production fragmentation as described in Table 2 .2, presented in Chapter 2.
This chapter has four major sections. We intentionally skip the theoretical introduction, because the deep review of theories was presented previously. After the first introductory section, we present method, research questions and key hypotheses. Then we present a deep analysis of six case studies of companies operating in three industries. After the analysis of these case studies, we discuss our hypotheses in the context of the results of the case studies analysis. In the final section, we summarize the main results of the study and the key empirical and theoretical implications.
